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TYING IT AL TOGETHER

From {:hoebmg a financial adviser to the
right health club, let the experts tie up the loose ends
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Exercise your knowledge: Health clubs not the same

BY KETTH REGAN
SPECae 10D THE WLt

At first glance, many health clubs look
alike. From the latest cardio equipment
ter staffs of personal trainers and group
exercise programs, many facilities offer

similar menug of services,
But health club industry insiders say
closer inspection reveals a host of differ-
ences in terms of price, cleanliness, con-

venience
HOW TO CHOOSE A e
Health Club

of support
BETVICER

or a World Gym and use the equipment
and be fine,” he said. "But the majority
of the population, especially for older
people, need guidande to make their
waorkouts succesaful and to make sure
they don’t actually hurt themselves
when they're trying to get fit"

Dedham Health and Athletic includes
personal training in all memberships
and only hires personnl trainers with

. foursyear college degroes in exercise sci-
ence or physiology:

“The industry has gotten bettes, but

it's still easy to become certified az o

that, onoce | trainer” he said. “We want to malke sure

uncovencd, can help guide a would-be

Boston-area residents eager to boost
their fitneas have no shortage of choic-
e, from corner gyms to national chaine,
cach seeking to distinguish themselves
with its facilities and services,

Which club a person chorses probably
depends first on what they need from
their gy, said Lloyd Gainsboro, the
president of Dedham Health and Athletic
Complex Inc., a 240, 000-square-foot fn-
cility that features adult and children’s
programs as well as on-site medical ser-
viees and physician partnerships.

“If you're a 20-something and you're
already in shape, vou can join a Gold's

I our clients are being taught by people
| who know what theyre talking about so

they1l keep coming back and meet their
poala”

Many clubs are now working extra
herd to ensare their members continee
to come to the gym, lowering ar many
harriers to working out as they can.

“We want to make it as easy as possi-
ble for them to come and work out,” said
Pam Maoryl, corporate director of sales at
Health Works Fitness Centers Inc., hased
in Boston. That means choosing & gym
with convenient locations and the right
amenities,

While different factors may influenoe

o club choice, some common themes are

often cited by club owners s carrying
significant weight for consumers.

For instance, a good clob should have
very high standards for cleanliness,
with workout and locker-room areas
every bit as clean as the best hotel, sad
Derek Christensen, owner of Revolution
Fitness LLC on Columbus Avenue.

Club shoppers should take the time
oy become fully aware of what a facility
is offering for contract terma and what
ia included in the price, said Gainsboro,
whoge Dedham facility offers 30-day
memberships and does not reguire
long-term commitments. “Feople need
to ask about extra class fees or babysit-
timg,” he said.

Christensen, meanwhile, dispelied
the myth that health clubs want people
to sign up and not come to the gym. For
a locally owned shop like his own seek-
ing to compete against national chains
such as Boston Sports Clubs and LA Fit-
ness, more service and attention from
club stalf is a key differentintor,

“In the end, the price points are all
prutty gimilar,” he said. “We got o lot of
high-end users — people that sign up
actually come and that's good because
1 can have fewer members on my rostor
and pay each of them better and more
personalized attention.”

Derek Christensen, owner of Revolution
Fitness, took a year to renovate his club
before it was up and unning.

GET PHYSICAL

0 Be sure the heaith club pou jon has
cartified rsinclon bo ensure safity.

® These days, ehibs e trying harder o
atcommodate propla's busy fves. Before
foining, make surs you'ne club woeks for
your schedule, -

m Foad the contract canstully, Know what
fhe membershic proa includes,



